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NELCOME TO THE ‘

~“MIDWINTER CONVENTION & EXP(II

We are delighted to welcome you to Sacramento, California for the 46th Annual
SDDS MidWinter Convention — March 18 & 19, 2027. We are rebranding our annual
convention to Capital Region Dental Convention — SDDS MidWinter in Bloom. This
year’s convention will take place at the SAFE Credit Union Convention Center,
located in downtown Sacramento. The venue’s convenient location provides easy
access to the SDDS host hotel, the Sheraton Grand Sacramento, which is steps

away from the convention center.

IMPORTANT DATES /
DEADLINES:

Early Registration ends:
November 9, 2026

FULL REGISTRATION
INCLUDES:

Complimentary Meals

Chance to win Raffle prizes
Regular Registration ends: in the Expo Hall

February 28, 2027
Happy Hour in the Expo Hall

Advance Registration ends:

February 28, 2027 Two Day Expo Hall

Hotel deadline: Convention Bag

February 19, 2027 Convention Manual

Earn up to 13 CEU

SCHEDULE AT A GLANCE

2

THURSDAY SCHEDULE

6:45am—5:00pm. . . . Registration — Exhibit Hall D (1st floor)
7:.00am-8:30am. . . . Continental Breakfast — Ballroom B Lobby (2nd floor)
7:00am-4:00pm. . . .Information Desk (2nd floor)

7:15am-4:00pm . . . . Classes — Rooms B1 — B16 (2nd floor)
10:00am-5:00pm. . .Expo Hall Hours — Exhibit Hall D (1st floor)
10:00am-10:30am . . Coffee Break in Expo Hall — Exhibit Hall D (1st floor)
12:00pm—1:30pm . . . Lunch served in Expo Hall — Exhibit Hall D (1st floor)
3:30pm-5:00pm. . . .Happy Hour in Expo Hall — Exhibit Hall D (1st floor)

FRIDAY SCHEDULE
7:00am—2:00pm. . . . Registration — Exhibit Hall D (1st floor)
7:00am—8:30am. . . . Continental Breakfast — Ballroom B Lobby (2nd floor)
7:00am—4:30pm. . . .Information Desk (2nd floor)

7:30am-4:00pm. . . .Classes — Rooms B1 — B16 (2nd floor)
10:00am-2:00pm. . .Expo Hall Hours — Exhibit Hall D (1st floor)
10:00am-10:30am . . Coffee Break in Expo Hall — Exhibit Hall D (1st floor)

12:00pm—1:30pm . . . Lunch served in Expo Hall — Exhibit Hall D (1st floor)

MidWinter Conventioﬁ_'& Expo
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SKIP THE LINES AT REGISTRATION

Early Badge Pick-Up! Register by February 28, 2027 and you'll be
eligible to pick up your event materials at the SDDS office during
designated times prior to the event.

CONVENTION LOCATION

SAFE Credit Union Convention Center
1400 J Street ® Sacramento, CA 95814
Use J Street entrance

CONVENTION CORRESPONDENCE & HANDOUTS

In an effort to support overall green efforts, convention
correspondence will be sent via email from sdds@sdds.org. Please
make sure that this email address is saved in your “safe recipients”
list. NOTE: all course handouts will be posted on SDDS’ website
via a special link, provided to you via email two weeks prior to the
convention date. PLEASE PROVIDE YOUR DIRECT EMAIL!

Visit sdds.org for the most current Convention information.

HOTEL ACCOMMODATIONS

Sheraton Grand Sacramento
1230 J Street ® Sacramento, CA 95814

$259 per night plus taxes, until February 19, 2027 or
until the group block fills up, whichever comes first.

Take advantage of special discounted room rates by staying at
the host hotel.

Book online: visit www.sdds.org

Call Central Reservations line at (916) 447-3641 and reference
code SDE or mention the Sacramento District Dental Society.

FEarly Bird
MEMBER PRICING

$435 Dentists |

For full registration -
one day pricing also available

(ends 11/9/26)

|




REG!STRATION INFORMATION

ADVANCE REGISTRATION DEADLINE

To ensure a smooth and organized experience for all participants, we
encourage all attendees to register in advance. Advance registration
for this event will close on February 28, 2027. Attendees agree

that if you register for the convention at the member price and your
membership is not renewed by the date of the convention, you will be
required to pay the balance for the advertised non-member rate. To
ensure that you retain member pricing, please make sure to renew
your membership before March 17, 2027.

Attendees registered on or before February 28, 2027, will have

their badges ready at the SDDS ADVANCE-REGISTRATION desk. All
registrations received after this date will be available at the SDDS ON-
SITE REGISTRATION desk. Each registrant must fill out a registration
form. ONE FORM PER REGISTRANT.

There is a $10 charge for on-site replacement of lost badges. Any
substitutions should be submitted in writing by February 28, 2027.

CLASSROOM SEATING

Courses are on a first-come, first-served
basis. Once a classroom is filled to legal
capacity, the room is closed. Please

plan your schedule accordingly to avoid
disappointment.

HANDS-ON WORKSHOPS
There may be an additional fee for hands-
on workshops.

CONTINUING EDUCATION CREDITS

The SDDS is a continuing education

& "20%" MEAN?

California, Permit No. RP 2168.

EXHIBIT HALL

The exhibit hall will be located on the first floor. This spacious venue offers excellent
accessibility, visibility, and ample room for exhibitors to showcase their products, services,
and innovations. We look forward to welcoming exhibitors and attendees to a dynamic

and engaging exhibit experience.

Morning breaks, lunch, happy hour and raffle drawings will take place in the Exhibit Hall.

EXHIBIT HALL HOURS

e Thursday 10:00am-5:00pm
¢ Friday 10:00am- 2:00pm

CA AGD CREDIT AVAILABLE

SDDS is an approved local PACE Program
Provider by the Academy of General
Dentistry. The formal continuing education
programs of this program provider are
accepted by AGD for Fellowship within
California, Mastership credit. Approval does
not imply acceptance by a state provincial
board of dentistry or AGD endorsement.

WHAT DOES "CORE"

To facilitate California licensed dental
registered provider with the Dental Board of  professionals in complying with the Dental
Board of California regulations, SDDS will
identify each course’s content as either a

Changes after that date must be made at the SDDS on-site
registration desk.

REGISTRATION OPTIONS
¢ Online; Register and pay securely by credit card - www.sdds.org.
¢ By Mail: Complete the registration form and mail it with your
check (Make check payable to Sacramento District Dental
Society, 2035 Hurley Way, Suite 200, Sacramento, CA 95825).
¢ By Phone: Call us at 916-446-1227 to register by phone.

REFUND / CANCELLATION POLICY

Cancellations received in writing by February 19, 2027, will receive
a full refund, less $25 per registrant processing fee. Cancellations
received after this date are nonrefundable, but substitutions will

be allowed. Substitutions must be submitted in writing. Submit

all requests to sdds@sdds.org. There will be no refunds for “No
Shows” or for registrations made after this date.

“Core” or a “20%” course. The two categories
are defined as follows: Core courses must
make up a minimum of 80% of the credits in
a renewal cycle. These include courses that
directly enhance the licensee’s knowledge,
skill and competence in the actual delivery of
dental services to patients or the community.

Courses that are considered to be primarily of
benefit to the licensee shall be limited to 20%
of the licensee’s total required course unit
credits for each licensee or permit renewal
period i.e. improve recall, organization and
management of the dental practice including
business planning and operations, leadership,
team development and human resource
management.

< District Dental Society




MARCH 18, 2027

7:15am—7:45am e .5 CEU, Core
The Tooth Fairy: History, Folklore, and the Magic of Childhood
Lenny Naftalin, DDS

Have you ever wondered where the Tooth Fairy came from? Why does she
collect children's teeth? And what does she do with them once she flies
away? What began as simple curiosity became a year-long journey into
the history, folklore, legends, and surprising traditions surrounding one
of childhood's most beloved and mysterious figures. It turns out there's
much more to the Tooth Fairy than leaving a dollar under the pillow!

This presentation blends history, storytelling, humor, and a touch of magic
to explore the fascinating world of the Tooth Fairy. Along the way, attendees
will discover how the Tooth Fairy story can become a meaningful tool for
connecting with pediatric patients and their families while helping children
navigate an important childhood milestone. Whether you're a skeptic, a
believer, or someone who has made generous contributions to the Tooth
Fairy's retirement fund, this lecture offers something for everyone. Join us
for laughter, fascinating stories, and a few surprises. You may never look
at a loose tooth the same way again!

Learning objectives:
¢ Explore the history, folklore, and cultural evolution of the Tooth Fairy.
¢ Understand how childhood transitions shape emotional development
and how the Tooth Fairy story can help ease anxiety about growing up.
e |earn practical ways to use the Tooth Fairy narrative
to build trust, reduce fear, and strengthen connections
with pediatric patients and their families.

8:00am—10:00am e 2 CEU, Core

All-on-4 Full-Arch: The Digital Workflow
from Planning to Finalization

Navneet Arora, DDS, MPH

Sponsored by Nobel Biocare

Digital technology is reshaping full-arch implant dentistry and
strengthening collaboration between general dentists and specialists.
This program demonstrates how modern digital workflows—including
photogrammetry, intraoral scanning, digital design collaboration, in-
office 3D printing, and digitally designed implant restorations—can
improve surgical precision, streamline communication with the dental
laboratory, and enhance restorative outcomes. Through real clinical
cases and workflow demonstrations, participants will explore how
digital collaboration can create a predictable pathway from diagnosis
and surgical planning through temporization and final restoration.
Learning objectives:
e |dentify key trends in digital dentistry from
surgical and laboratory perspectives.
e Apply digital integration strategies through
real-world full-arch case studies.
e Compare freehand, guided, and navigated surgical workflows.
e Capture and use digital pre- and post-operative records
for treatment planning and final restoration.
¢ Develop digital case plans focused on
predictable restorative outcomes.
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¢ Explore digital temporization for full-arch cases,
including fixed and removable options.
e Comparing conventional and navigated photogrammetry techniques.

8:00am—10:00am e 2 CEU, Core
Top Ten Tips for OSHA Gompliance
Leslie Canham, CDA, RDA, CDIPC, CSP

This course is designed to familiarize participants with the basic
elements of an OSHA safety program while meeting the annual
Bloodborne Pathogens, Hazard Communication, and Aerosol
Transmissible Diseases training requirements. Engaging hands-on
activities promote a culture of safety and reduce risks. Participants
will receive take-home resources, including a mock OSHA inspection
checklist, a sample exposure incident plan, and other practical tools to
help you work safely and confidently.

Learning objectives:
e Meet annual OSHA training requirements.
e Conduct your own mock OSHA inspection.
e |earn the steps to manage an exposure incident
to prevent infection transmission.

8:00am - 10:00am e 2 CEU, Core

Integrating Diode Lasers into Modern Restorative Dentistry
Apolinar Madrigal, DDS

Sponsored by Clinician’s Choice

Diode lasers are indispensable tools for the modern restorative
practitioner. This lecture focuses on practical soft-tissue management
using standard-of-care diode laser technology to elevate clinical
precision, chairside efficiency, and patient comfort. Attendees will
examine real-world applications for soft-tissue preparation surrounding
restorative margins, including gingival troughing, tissue recontouring
for cervical decay access, localized hemostasis, and biostimulation.
Participants will gain actionable strategies to create dry, clearly defined
margins for digital scanning and physical impressions without reliance
on aggressive retraction cord protocols.
Learning objectives:
e Soft-Tissue Protocols: Master power settings, tip initiation, and soft-
tissue cutting, incision, and coagulation.
¢ Margin & Hemostasis Management: Apply laser troughing
and sulcular bleeding control for clean digital scans, accurate
impressions, and moisture-controlled Class V restorations.
e Photobiomodulation (PBM): Implement non-invasive low-level laser
protocols to reduce postoperative sensitivity and accelerate healing.
o |aser Safety: Enforce eye protection, thermal control, and safety
compliance for predictable tissue outcomes.

Complimentary

BREAKFAST

SeaL oAk




8:00am—10:00am e 2 CEU, 20%

Building Financial Systems That Work
Susan Gunn, President; Susan Gunn Solutions
Sponsored by CareCredit

Every day, money moves through a practice in dozens of ways -- but
how do those pieces fit together? Certified Fraud Examiner and practice
consultant, Susan Gunn, simplifies the business side of dentistry,
helping attendees understand how finances flow through the practice
and why strong financial systems matter. Through real-world examples
and practical insights, participants will gain a clearer understanding
of the processes that support accountability, efficiency, and financial
health.

Learning objectives:
¢ |dentify key financial processes that require oversight.
e Recognize where system breakdowns commonly occur.
e Understand the roles of CPAs and financial professionals.

8:00am—10:00am e 2 CEU, Core

Trends in Dentistry—Elevating Communication
and Clinical Excellence in Dentistry

Amanda Hill, BSDH, RDH, CDIPC

Sponsored by Elevate Oral Care

The days of “just a cleaning” are behind us. Today’s dental professionals
must deliver care that reflects modern science, whole-body health, and
patient expectations. This interactive course explores how to move
beyond the standard of care by embracing Dentistry 3.0, evaluating
emerging technologies, and mastering co-diagnosis. Learn how to
confidently introduce new tools and protocols, communicate their
value, and build a team culture that supports clinical excellence and
successful implementation.

Learning objectives:

¢ Define the principles of Dentistry 3.0 and outline practical
steps to engage the entire team in elevated care.

e Explain how to use co-diagnosis strategies to improve
patient understanding, trust, and treatment acceptance.

e Evaluate innovative technologies that optimize patient
outcomes and support modern dental practice.

¢ Demonstrate effective communication techniques
for gaining both patient and team buy-in when
introducing new protocols or products.

8:00am—10:00am e 2 CEU, Core

The Functional Dentistry Checklist: How Occlusion,
Muscles, Joints, and Restorations Must Work Together
Michael Miyasaki, DDS

This engaging course introduces a practical, team-friendly approach
to functional dentistry and occlusion. Dr. Miyasaki will simplify
the conversation into a clinical checklist that every dental team
can understand and apply. The goal is to help clinicians see more,
communicate better, and create dentistry that is more comfortable,
beautiful, and durable.

Learning objectives:
¢ Understand the relationship between teeth, muscles,
joints, restorations, and patient comfort.
e Use simple screening questions and visual findings
to start better patient conversations.
e Recognize when occlusion may be contributing to restorative
failure, tooth wear, fractures, or patient symptoms.

10:30am-12:00pm e NO Core

Maximize Your Practice Value: A Dentist's

Roadmap to a Successful Transition

Roy Fruehauf, Owner; DDSmatch (SDDS Vendor Member)

Thinking about selling your practice in the next 3-5 years — to a private
buyer, a DSO, or you're not sure yet? This session covers what drives
value under both paths, the key deal-structure differences between
private sales and DSO transitions, and practical steps to take now to
maximize your options and your sale price down the road. Attendees
are encouraged to bring their questions to this interactive presentation.

Learning objectives:

e |dentify the key value drivers and red flags that determine
what a practice is actually worth to a buyer — and which
issues, left unaddressed, quietly erode sale price over time.

e Compare private-buyer and DSO transition paths, including how
deal structure, compensation, and post-sale involvement differ
— s0 attendees can evaluate which direction fits their goals.

e Build a 3-5 year action plan to strengthen practice value and marketability
now, regardless of which buyer type they eventually pursue.

10:30am—12:00pm e 1.5 CEU, 20%
Blindsided by Trust: When Access, Money
and Good Intentions Collide

Susan Gunn, President; Susan Gunn Solutions
Sponsored by CareCredit

This course is limited to Doctors and Spouses only

Embezzlement rarely begins with obvious intent and never with someone
you don't trust. It often develops quietly through small compromises,
overlooked details, and gaps in oversight that seem harmless until they’re
not. Susan will share real-world cases that reveal how embezzlement
takes root and why it often goes undetected for years. Attendees will
discover how ethical blind spots and weak accountability systems create
opportunities for financial loss.

Learning objectives:
e Recognize warning signs that often precede internal theft.
o |dentify risks present in every practice.
¢ Implement strategies to reduce the likelihood of embezzlement.
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10:30am—12:00pm e 1.5 CEU, Core

There's an Instrument for That? Conquering Tricky
Spots in Dental Hygiene Instrumentation

Amanda Hill, BSDH, RDH, CDIPC

Sponsored by Elevate Oral Care

Struggling to get that deposit on the distal of #15 or frustrated at the
radiographic calculus that seems impossible to feel? If you're still relying
on the same instruments you learned in school, it's time to explore
what's new. As dentistry evolves, so do the tools we use. Discover
innovative instrumentation techniques that help safely scale implants,
navigate the trickiest furcations, improve efficiency, reduce physical
strain, and gain the confidence to elevate your clinical care.

Learning objectives:
¢ |dentify ergonomic principles to support musculoskeletal health.
e Examine key factors to determine instrument selection.

e Analyze a variety of instruments and techniques to increase
instrumentation effectiveness.

10:30am—12:00pm e 1.5 CEU, Core
The Unreasonable Details: How Assistants
Create Better Dentistry Through Impressions,
Scans, Shades, and Bite Records
Michael Miyasaki, DDS
Great dentistry is created by a team that understands how every clinical
detail affects the final result. Dr. Miyasaki will show how the many clinical
steps performed during treatment influence the fit, beauty, comfort, and
longevity of restorative dentistry. The focus will be on the “unreasonable
details” that separate average dentistry from exceptional dentistry.
Learning objectives:
e Understand how retraction, isolation, moisture control,
and tissue management affect clinical accuracy.
¢ |dentify the most common causes of impression,
scan, shade, and bite-registration errors.
¢ Improve communication between the dentist,
assistant, patient, and laboratory.

At 75, staying connected with the dental
communities, especially the SDDS, keeps me
learning andthat’s what keeps my mind young!
— Ibtisam Rashid, DDS (2026 attendee)

MidWinter Conventioﬁ_'& Expo
March 18—19, 2(Q

10:30am—12:30pm e 2 CEU, Core

Seal the Deal: Predictable Adhesive
Dentistry for Modern Restorations
Greg Campbell, DDS

Sponsored by Kuraray Noritake Dental Inc.

Predictable adhesive dentistry begins long before the restoration is
bonded. This evidence-based lecture presents a complete clinical
workflow for achieving long-term success with direct and indirect
restorations through conservative preparation design, Immediate
Dentin Sealing (IDS), Resin Coating, Deep Margin Elevation (DME),
and contemporary ceramic bonding protocols. Clinical videos, case
presentations, and current scientific evidence will demonstrate how
preparation design, substrate management, contamination control, and
material selection influence restorative longevity.
Learning objectives:
e Explain evidence-based protocols for conservative preparation
design, IDS, Resin Coating, and Deep Margin Elevation.
o Differentiate adhesive protocols for direct
restorations, lithium disilicate, and zirconia based on
restorative material and clinical indications.
e Apply clinical decision-making principles to improve adhesion,
minimize contamination, and increase long-term restorative success.

10:30am—12:30pm e 2 CEU, Core
Infection Control
Leslie Canham, CDA, RDA, CDIPC, CSP
This course satisfies the Dental Board of California’s
licensure renewal requirements
Dental infection control demands that we review, update, and fine tune
skills and processes. In this course, attendees will understand how to
update infection control practices to meet CDC Guidelines and Dental
Board standards. Examples of infection control DO's and DON'Ts will
motivate the attendee to with strive for infection control excellence.
Participants will leave with practice checklists, protocols, and resources
to support infection prevention.
Learning objectives:

¢ Understand how to incorporate the CDC Guidelines.

e |earn how to achieve a culture of infection prevention and safety.

¢ Develop and implement infection control checklists.

Team Special

SIGN UP 6 STAFF
GET THE 7TH FREE




10:30am - 12:30pm e 2 CEU, Core

How to Assess Complex Exodontia and WHY Ridge Preservation
is Critical for Restorative Success after Extractions

Hardev Singh, DMD

Sponsored by Henry Schein and Ace Southem

It is imperative to understand the complexity of exodontia prior to
performing any extractions. By understanding certain factors that make
exodontia complex we can make treatment planning a success for the
patient. Following a tooth extraction, the alveolar ridge undergoes rapid
dimensional changes that can compromise future implant placement
and restorative outcomes. Ridge preservation techniques help minimize
horizontal and vertical bone loss, maintain soft tissue architecture,
and simplify subsequent implant therapy. This presentation reviews
the biologic rationale, clinical indications, and practical techniques for
predictable ridge preservation in everyday practice.

Learning objectives:
e |dentify factors that aid a clinician in treatment planning complex exodontia.
e Describe the biologic changes that occur in the
alveolar ridge following tooth extraction.
e |dentify clinical situations in which ridge preservation is indicated.
e Compare commonly used graft materials and
membranes for ridge preservation procedures.
e Apply practical ridge preservation techniques to maintain
ridge dimensions for future implant placement.

2:00pm—4:00pm e 2 GEU, Core

Implementation of Predictable Adhesive Dentistry
for Modern Restorations Hands-0n course
Additional $89 fee required

Greg Campbell, DDS

Sponsored by Kuraray Noritake Dental Inc.

Building on the principles presented during the morning lecture,
participants will apply evidence-based adhesive protocols through
guided hands-on exercises using typodont models. Attendees will
perform Immediate Dentin Sealing (IDS), Resin Coating, and Deep
Margin Elevation (DME) on a prepared posterior tooth, followed by
adhesive cementation of a lithium disilicate onlay and a zirconia crown.
Emphasis is placed on preparation design, contamination control,
restoration surface treatment, and contemporary resin cement protocols
that create predictable, repeatable clinical outcomes. Attendance at the
morning lecture is strongly recommended.

Learning objectives:

e Perform IDS, Resin Coating, and Deep Margin Elevation on
typodont models using evidence-based clinical protocols.

e Complete adhesive bonding of lithium disilicate and
zirconia restorations while applying proper surface
treatment and contamination management.

¢ Implement a standardized adhesive workflow that improves
restorative predictability, efficiency, and long-term clinical success.

2:00pm—4:00pm e 2 CEU, Core
California Dental Practice Act
Leslie Canham, CDA, RDA, CDIPC, CSP

This course satisfies the Dental Board of California’s
licensure renewal requirements

This course will discuss the latest regulatory updates that affect
dentistry. Topics will include scope of practice, professional ethics,
violations of the dental practice act and attending regulations, citations,
fines, license actions, mandatory reporter obligations, prescription
writing regulations, license renewal requirements, and determining the
legal use of utilizing dental auxiliaries.

Learning objectives:
¢ Understand scope of practice, violations, professional
ethics, and attending regulations.
e |dentify duties and settings for dental auxiliaries, levels
of supervision, and license renewal requirements.
o List required postings for dental practices.

2:00pm—4:00pm e 2 CEU, Core
Medical Emergencies Can Happen Anywhere
Lenny Naftalin, DDS

Medical emergencies can occur anywhere, including the dental office.
When they do, a coordinated response from the entire dental team is
essential. This course will help you prepare your practice to effectively
prevent, recognize, and manage medical emergencies. Dr. Naftalin will
review practical procedures and protocols that can be implemented
in your practice, including the medications and pharmacology in your
emergency kit, strategies for improving team communication during
an emergency, and the management of common medical emergencies
encountered in the dental office.
Learning objectives:
¢ Implement protocols to prevent medical emergencies.
e Engage in close loop communication.
¢ Understand the drugs in the medical emergency kit
e |earn to treat syncope, hyperventilation, foreign body
aspiration, allergy and anaphylaxis, acute asthmatic
episode, hypoglycemic shock, seizures, and chest pain

Sunrise CE

We'll kick off the meeting with a Breakfast lecture on
Thursday, March 18. This event is open to all attendees—
come reconnect with colleagues, meet new friends, and help
us launch the meeting in style.
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2:15pm-3:45pm e 1.5 CEU, Core

HIPAA Without the Headaches

Sara Baker, MBA, CEO/Partner; SD Dental Solutions
(SDDS Vendor Member)

HIPAA compliance isn’t just about policies in a dusty binder: it’s about real-
world risks, real penalties, and real patients trusting your practice every day.
Learn what HIPAA actually means for dental offices today. From everyday
compliance blind spots to cybersecurity mistakes that trigger Office for
Civil Rights investigations, this course breaks down what dental practices
get wrong... and how to fix it before they become problems. You'll explore
how HIPAA intersects with dental workflows, technology, remote access,
and staff behavior, and why “we’ve always done it this way” is one of the
biggest compliance risks of all. Expect practical examples, real enforcement
insights, and actionable guidance you can apply immediately, without falling
asleep or drowning in legal jargon.

Learning objectives:
¢ |dentify the most common HIPAA compliance and
cybersecurity failures in dental offices and understand why
they lead to investigations, breaches, and penalties.
o Evaluate how everyday technology use, staff behavior, and workflows
impact HIPAA compliance, revealing hidden risks most practices overlook.
e Apply practical, real-world strategies to reduce risk,
strengthen security, and build a sustainable culture
of HIPAA compliance within dental practice.

2:15pm—-3:45pm e 1.5 CEU, Core
Periodontal Diagnosis and Classification
Hyuk Sang (Al) Kwon, DDS, MS

Dr. Kwon will give an evidence-based update on the latest advances
in periodontal diagnosis, treatment, and long-term maintenance. This
course will explore practical strategies for identifying disease earlier,
improving patient outcomes, and strengthening collaboration between
hygienists and practitioners.
Learning objectives:
¢ Recognize the signs and risk factors associated
with periodontal disease progression.
¢ Differentiate between patients who can be managed in the GP
setting and those who should be referred to a periodontist.
e Apply current evidence-based approaches to non-surgical
periodontal therapy and supportive periodontal maintenance.

MidWinter Conventioﬁ_'& Expo
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2:15pm-3:45pm e 1.5 CEU, Core

Dental Billing Compliance: Avoiding Audit Risks
While Maximizing Ethical Collections

Santosh Rohira, BDS

Dental insurance billing has become increasingly complex, requiring
practices to balance revenue optimization with regulatory compliance.
This course explores common billing and documentation errors that lead
to claim denials, payer audits, and delayed reimbursement. Participants
will learn practical strategies for strengthen billing compliance, improve
claim accuracy, and maximize ethical collections while minimizing
financial and legal risk. Through real-world case studies and best
practices, attendees will gain actionable tools to improve billing
performance, protect practice revenue, and maintain compliance with
evolving payer requirements.

Learning objectives:
e |dentify common billing and documentation errors
that increase audit risk and claim denials.
¢ Implement compliant billing practices that improve
claim accuracy and ethical reimbursement.
e Evaluate office workflows that strengthen
compliance while maximizing collections.

2:30pm-3:30pm e 1 CEU, Core

8 Minute Temp — It Can Be Done — Hands-0n course

Viren Patel, DDS and Alex Zamansky, Executive Territory Manager;
Dentsply Sirona

Attendance is on a first-come, first-served basis - no additional fee
required. Limited seating.

Did you know the average amount of time required to make a temp crown
from impression to being fully cemented takes 15-18 minutes? In this
course, learn to fabricate a temp crown in about EIGHT MINUTES! This
course is very hands-on and is designed to provide an understanding
of new technologies and techniques as it relates to the temp crown
workflow. Attendees will practice making single crown fabrications and
bridge temporizations. An overview of new materials and techniques
will be examined.
Learning objectives:
e Discover the benefits, types, techniques and
details of fabricating temporary crowns
e [ earn current materials and techniques
e |earn how to make an eight-minute temp
e RDAEF or Doctors—learn about a new, hydrophilic bond as well as
current core build-up material that makes core-buildups super easy!




7:30am—10:00am e 2.5 CEU, Core

Implant Prosthetics in the Aesthetic Zone:
Science, Protocol and Technique

Todd Schoenbaum, DDS, MS

The restoration of implants in the aesthetic zone varies significantly
from implant treatment in other areas. Successful outcomes require
not just osseointegration of the implant fixture itself, but also creation
of appropriate gingival architecture, selection and fabrication of
an abutment/crown system that balances aesthetic and functional
demands. Special attention will be given to provisional techniques,
abutment/crown selection, impression techniques and gingival shaping.
The techniques and materials demonstrated will balance efficient and
practical techniques with clinical results and scientific evidence.

Learning objectives:
¢ How to make provisional restorations that enhance the
aesthetic outcome and maximize aesthetic predictability.
e How to select the appropriate abutment/crown in the aesthetic
zone to maximize long-term aesthetics and durability.
e How to predictably manage and create soft tissue
aesthetics around anterior implants.

8:00am—10:00am e 2 CEU, Core
Oral Ulcers: What They Could Be Could Be a Surprise!
Darren Cox, DDS, MBA

Although many different oral ulcerative conditions and diseases have similar
clinical appearances, etiologies are many and include traumatic, reactive,
infectious, immunologic or neoplastic. Some ulcerative conditions are always
preceded by a blister, while others characteristically are not. Evaluation,
including specific location, distribution, relationship to a systemic disease or
its treatment, the presence of an associated fever, etc. are all important in
narrowing a differential diagnosis and determining an appropriate course of
action for attaining a definitive diagnosis and treatment.

Learning objectives:

e Recognize ulcerative lesions and develop differential
diagnosis based on clinical findings.

o Develop differential diagnosis based on systemic correlations,
medical/medication history, and patient demographics.

* Recognizing oral vesiculo-bullous diseases.

¢ Understand appropriate treatment options for oral ulcerative
conditions once a definitive diagnosis has been obtained.

8:00am—10:00am e 2 CEU, Core

Become a Hero of Dentistry and Solve the Dry Mouth Mystery
Shannon Nanne, RDH

Sponsored by GC America Inc.

Xerostomia is a serious condition that is annoying, uncomfortable and
affects your patient’s quality of life while speaking, eating or even trying to
sleep. Hypo-salivation can damage the hard and soft tissues of the mouth
while presenting a clinical challenge in the operatory! 25% of your patients
suffer from this terrible affliction, some even caused by the increasing
number of teams who vape. Learn to educate patients about the causes of
dry mouth, intra-oral problems associated with it, and management options
available to make them more comfortable managing their symptoms.

Learning objectives:
e Recognize the oral side effects of Xerostomia.
e List the causes of Xerostomia and understand the
components and functions of healthy saliva.
e Discuss successful management options for educating patients
and improving their quality of life for issues with dryness.

8:00am—-10:00am e 2 CEU, Core

Contemporary Root Canal Instrumentation and Obturation
Jianing (Jenny) He, DMD, PhD

Sponsored by Henry Schein and EdgeEndo

Root canal disinfection is essential for eliminating etiology of endodontic
disease and promoting periapical healing. It is achieved through mechanical
instrumentation combined with chemical irrigation. Following debridement
and disinfection, obturation provides a fluid-tight seal of the canal space to
prevent leakage and entomb residual bacteria to ensure long-term treatment
success. Significant progress has been made in recent years in the
instruments, materials, and techniques used for root canal instrumentation
and obturation. Modifications in NiTi alloy properties, file design and
kinetics have improved the efficiency and safety of root canal preparation.
Bioceramic allows efficient obturation of conservatively prepared canal
space without negatively affecting the quality and outcome of obturation.
Learning objectives:
e Explain the impact of changes in file design and metal treatment
on instrument properties and their clinical performances.
e Recognize the characteristics and advantages
of reciprocating vs. rotary files.
e Describe the indications and clinical protocols of commonly
used new NiTi file systems. ldentify the properties
and clinical applications of bioceramic sealers.
e Become proficient in the bioceramic sealer-based single-cone technique.

8:30am—-9:30am e 1 CEU, Core

8 Minute Temp — It Can Be Done — Hands-0n course
Viren Patel, DDS and Alex Zamansky, Executive Territory
Manager; Dentsply Sirona

Attendance is on a first-come, first-served basis - no additional fee
required. Limited seating.

See Thursday for course description

Complimentary

BUFFET LUNCH

Sponsored by
R
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8:30am—10:00am e 1.5 CEU, 20%

The Al Foundation: Understanding the Tools,
the Risks, and the Opportunity

Lindsay Quinn, CEQ; Heartwise Collective

This course establishes a shared language and a clear-eyed view of
where Al fits inside a modern dental practice. We will demystify what
large language models are actually doing, walk through the major tool
categories, and address the questions every practice should be asking
before adoption: HIPAA, patient data, accuracy, and team trust. The
session ends with a live prompting demonstration so attendees see
the difference between a generic Al request and a structured one that
produces practice-ready output.

Learning objectives:

¢ Define the core categories of Al tools relevant to dentistry
and identify which categories are appropriate for
clinical, operational, and administrative use cases.

¢ Evaluate the HIPAA, BAA, and patient data
considerations involved in selecting Al platforms.

e Apply the ACRE prompting framework to write structured
Al prompts that produce consistent, on-brand output.

e |dentify three to five immediate, low-risk Al use cases
that can be implemented within thirty days.

¢ Recognize the cultural and leadership shifts
required for Al adoption to succeed.

8:30am—10:00am e 1.5 CEU, Core

From Insurance Verification to Accounts Receivable:
Building Workflows That Reduce Revenue Leakage
Santosh Rohira, BDS

Effective insurance workflows play a critical role in protecting practice
revenue throughout the patient journey. This course examines how
insurance verification, claim submission, payment posting, and accounts
receivable processes work together to reduce revenue leakage and
improve cash flow. Participants will learn practical workflow strategies
that minimize preventable errors, improve team efficiency, and strengthen
financial performance. Using real-world examples, this course provides
actionable methods to build consistent insurance processes that support
operational excellence and long-term practice profitability.

Learning objectives:
e |dentify workflow gaps that contribute to
insurance-related revenue leakage.
¢ |mplement best practices for insurance verification
and accounts receivable management.
¢ Develop standardized insurance workflows that
improve collections and operational efficiency.

MidWinter Conventionﬂ& Expo
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10:30am—12:00pm e 1.5 CEU, Core

The Dental Detective Files: Oral Manifestations of Systemic Disease
Shannon Nanne, RDH

Sponsored by GC America Inc.

Your careful examination of the oral cavity may allow for early diagnosis
and treatment indicative of an underlying systemic condition. There
are medical conditions and diseases that have oral side effects and
complications associated with them, including Xerostomia, Candida
infections, Stomatitis, Mucositis, Dysphagia, and Burning Mouth
syndrome. These can interfere with nutrition, function, overall health
and quality of life. Examinations include evaluation for mucosal changes,
periodontal inflammation, bleeding, and condition of the teeth.

Learning objectives:
e |earn about different Systemic Diseases including Bachets.
e Recognize the oral manifestations of systemic diseases.
¢ |dentify successful treatment options and products, over-the counter
and prescription products available.

10:30am-12:00pm e 1.5 CEU, 20%
Al in Action: Practical Implementation Across the Patient Journey
Lindsay Quinn, CEQO; Heartwise Collective

In this session, we’ll walk the patient journey from new patient inquiry
through treatment acceptance and recall, identifying specific points where
Al can lift conversion, reduce administrative drag, and free the team to do
higher-value work. Live demonstrations will include building team training
materials, creating your custom trained Al powered marketing team
member, analyzing reports and creating dashboards with Al, and creating
an internal Al consultant for the front office. The session closes with a
working group exercise where we build an Al system together.

Learning objectives:

e Map at least five points in the practice where Al can be deployed to
improve marketing, communication, or operational efficiency.

e Build a custom Al consultant or assistant that reflects their practice
voice, services, and protocols.

e Construct a phased thirty, sixty, and ninety-day Al implementation
plan tailored to their practice size and team capacity.

e Establish a simple governance and oversight model for ongoing Al
use, including team training, prompt libraries, and quality checks.

10:30am-12:00pm e NO CEU

Charting Your Dental Practice Transition: Legal,

Financial, and Practice Growth Strategies

Panel of Experts: Keith Dunnagan, Esq., CEO; BPE Law Group;

CJ Williams — VP-Regional Business Development Officer; Bank of
America and Phill Hoover, MBA and Michael Weis, DDS; Western
Practice Sales (SDDS Vendor Members)

Whether you are buying, selling, transitioning, or growing a dental
practice, the right planning can protect value, reduce risk, and support
long-term success. This interactive panel of industry experts will give
California dentists practical insight into legal, regulatory, financial,
and practice transition issues, including covenants, HIPAA and CMIA

~




obligations related to patient records, financing, goodwill, and lifecycle
planning. Gain in-depth insights from a seasoned dentist experienced in
the full life-cycle of a practice. Come prepared with questions and leave
with real-world guidance to help you make more informed decisions about
your practice and career.

Course objectives:

¢ Recognize key legal and regulatory issues that arise in dental
practice purchases, sales, transitions, and growth planning,
including contractual covenants and patient record obligations.

¢ Understand how financing, practice valuation, and financial planning
considerations affect dentists at different stages of their careers.

e (Gain practical guidance on patient record compliance, goodwill
transfer, and successful practice transition planning.

10:30am—12:30pm e 2 CEU, Core

Using the Marshall Hanson METHOD (MHM) to Enhance
Nearly Any Smile Without Removing Enamel

Marshall Hanson, DDS, FAACD

Sponsored by Tokuyama Dental America, Inc.

In this course, participants will be introduced to a systematic step-by-
step approach to performing smile comprehensive enhancing procedures
without removing enamel.

Learning objectives:

e Learn four game-changing direct techniques that improve
predictability, esthetics, and longevity and overcome many of the
challenges that we have faced in the past with direct composite in
ways that we didn’t think were possible.

e Discover why MHM and direct composite may soon
overshadow the use of ceramic in the esthetic zone.

10:30am—12:30pm e 2 CEU, 20%

Leading a Modern Dental Practice with Data!
Amy Morgan, Faculty Facilitator; Spear Institute
Sponsored by CareCredit

Effective dental leaders must work on the business, not just in it. In today’s
competitive environment, knowing your numbers in hiring, compensating
and investing in practice growth is essential. Dentists who pair strong
clinical expertise with organizational skills position their practices for
lasting growth. This course explores the key traits of effective leaders,
how to master practice analytics to reveal your practice’s story and ways
to set SMART goals that inspire next-level excellence.
Learning objectives:

e Discover the Key Performance Indicators that drive growth.

¢ (ain a keen understanding of how to analyze all aspects

of overhead to maximize cash flow and profit.

e [earn how to compensate your team to drive
alignment, continuous growth and improvement.

10:30am—12:30pm e 2.0 CEU, Core
Prosthetic Implant Complications: Causes,
Prevention, and Management

Todd Schoenbaum, DDS, MS

This presentation will address the most common prosthetic implant
complications in partially edentulous treatments including loose, stripped,
broken screws, progression of open contacts and short anterior crowns,
“screwmentable” complications, cement induced peri-implantitis, and
more. Each complication topic will cover frequency of occurrence, common
causes, strategies for prevention, and management.
Learning objectives:

e Causes of the most common prosthetic implant complications.

e Protocols and techniques to reduce the incidence

of prosthetic implant complications.
e Practical management of these complications.

10:45am—12:15pm e 1.5 CEU. Core

Risk Management Essentials: Pause, Review, Assess, Respond
Taiba Solaiman, PHR, RDA, Risk Management Analysis; TDIC
(SDDS Vendor Member)

This course provides practical tools and strategies to help reduce risk
within their practice. Participants will learn how to identify potential areas
of risk, minimize exposure to claims, and apply effective risk management
principles in everyday practice. Topics include informed consent, patient
dismissal, and best practices for handling patient refunds.

Learning objectives:
e Adopt a proactive approach to risk management.
¢ Understand patient dismissal and refund protocols.
¢ |mplement strategies to safeguard your practice, enhancing
patient safety and reducing potential liability.

sacramento
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2:00pm=3:00pm @ 1.0 CEU, Core

Preventing Downtime: Practical Equipment

Maintenance for the Dental Team

Grant Vigil, President; Desco Dental (SDDS Vendor Member)

Dental equipment is the backbone of every dental practice, yet equipment
maintenance is often overlooked until an unexpected failure halts patient
care and pauses office productivity. This course provides a practical, real-
world look at the systems dental teams rely on every day and proactive
steps that can significantly reduce costly downtime.

Learning objectives:
o |dentify common causes of dental equipment failure.
¢ |mplement daily, weekly, and monthly maintenance protocols to
extend equipment life and minimize downtime.
e Recognize early warning signs of equipment failure.
e Develop an equipment replacement plan to reduce emergency
expenses and support long-term budgeting.

2:00pm-3:30pm e 1.5 CEU, Core
Update on Home Healthcare: the Old and the New Products
Pamela Humann, RDH

Hygienists play a key role in helping patients navigate an ever-expanding
selection of oral healthcare products. This course provides an update
on time-tested home care tools and the latest innovations designed to
improve oral health outcomes. Participants will review the effectiveness of
traditional oral hygiene products, explore newly introduced technologies,
and discuss how to make personalized product recommendations based on
each patient's unique needs, risk factors, and lifestyle. From toothbrushes
and interdental cleaning devices to antimicrobial agents, remineralization
products, and emerging trends, attendees will gain practical insights they
can immediately incorporate into patient education.
Learning objectives:
e Review the current evidence supporting traditional
home oral healthcare products.
e Explore new and emerging home care products
and technologies available to patients.
e Compare the indications, benefits, and limitations
of various home care options.
e Develop individualized home care recommendations to
improve patient compliance and oral health outcomes.

Thanksto CDA

Jor supporting
this event!

MidWinter Conventioﬁ_'& Expo

12 March 18—19, 202%

2:00pm—=3:30pm e 1.5 CEU, Core
Diabetes, Oral Health and GLP-1 Medications
Kim Lucas Benton, DDS, MPH, FICD, FACD

In this presentation, we will explore the connection between GLP-
1 medications and body chemistry. We will review the diabetes and
oral health connection, discover the direct link between GLP-1s, blood
sugar, and oral health, and examine how these drugs impact diabetes
management.
Learning objectives:
e Review the connection between Diabetes and
Periodontal Disease. What are the latest statistics?
e Discuss the popular GLP-1 medications: O0zempic,
Wegovy, Mounjaro and Zepbound.
e Recognize the side Effects of GLP-1
medications have with Oral Health.

2:00pm—4:00pm e 2 CEU, Core

Using the Marshall Hanson METHOD for Class 4 Restorations
Marshall Hanson, DDS, FAACD

Sponsored by Tokuyama Dental America, Inc.

In this course, participants will discover a predictable approach to creating
highly esthetic anterior composite restorations and why shade selection
no longer has to be a source of uncertainty. You'll also be introduced to
a proven concept that can make your direct anterior restorations virtually
undetectable—delivering seamless, natural-looking results that impress
both you and your patients.
Learning objectives:
e With this METHOD you will learn why you no longer have to worry
about selecting the right shade for your anterior restorations.
¢ Become acquainted with the chemical differences between a “filling
material” and a “veneering composite” and why it matters.
e Learn the advantage of a 3 composite system for nearly any case.

Capital Region ﬁf%’f
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2:00pm—4:00pm e 2 CEU, Core

THE Ideal Patience EXPERIENCE™-Designing Patient Journeys
that Inspire Trust, Commitment, and Follow-Through

Amy Morgan, Faculty Facilitator; Spear Institute

Sponsored by CareCredit

Patients don’t say yes to dentistry—they say yes to clarity, confidence,
and belief. When patients understand and own their problems, see the
ideal solution as achievable, and feel supported through barriers, they
move from hesitation to commitment. This is a highly interactive session
built around guided breakout discussions, real patient scenarios, and team
collaboration. Doctors and their teams will work together to align systems
that support care acceptance, loyalty and follow-through.
Learning objectives:
e Create a patient centric environment that your team can align to.
e |earn the keys to rising above financial and benefit
barriers and gaining commitment to ideal care.
e (ain team alignment around a patient experience
framework that everyone contributes to.

66

2:00pm—4:00pm e 2 CEU, Core

Beyond the Exam: Oral Cancer Awareness,

Screening and Protocols

Viren Patel, DDS and Ron Goldman, Esq.

Sponsored by TDIC (SDDS Vendor Member)

(This course qualifies for a 2-year, 5% PL premium discount,)

This course highlights the importance of incorporating comprehensive
evaluations, performing timely follow-up and establishing effective
communication between dentists and their teams. Through analysis of
TDIC cases, this course shares how to establish consistent protocols for
screenings and integrate patient education into daily practice. The course
also explores strategies to address screening misconceptions, biases or
gaps in awareness, as well as how to communicate evidence supporting
screening necessity.
Learning objectives:
e Perform effective oral cancer screenings by
incorporating consistent protocols.
e Communicate effectively with patients about suspicious
findings using empathetic, neutral language.
¢ Develop and implement referral processes that
support patient tracking and follow-up.

The dental conference was exceptionally well-organized and genuinely valuable for both seasoned
professionals and those newer to the field. The speakers were engaging, knowledgeable, and offered
practical insights that can be immediately applied in clinical practice. I especially appreciated the balance
between cutting-edge innovations and real-world case discussions. The networking opportunities were
equally impressive, creating a collaborative and welcoming atmosphere. Overall, it was a highly worthwhile
experience that left me feeling both inspired and better equipped in my proféssion.

— Anonymous (2026 attendee)

SUNRISE OPENING SESSION
HANDS-ON LEARNING
STUDENT RESEARCH
POSTER PRESENTATIONS
CUTTING-EDGE SPEAKERS
41 COURSE OFFERINGS AVAILABLE

b b
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Navneet Arora, DDS, MPH, DABP  Sara Baker, MBA, CEO/Partner; Greg Campbell, DDS Leslie Canham, CDA, RDA,
Sponsored by Nobel Biocare SD Dental Solutions Sponsored by CDIPC, CSP; Leslie Canham &
(SDDS Vendor Member) Kuraray Noritake Dental Inc. Associates, LLC

Darren Cox, DDS, MBA Keith Dunnagan, Esq., CEQ; BPE  Roy Fruehauf, Owner; DDSmatch Ron Goldman, Esq.
Law Group (SDDS Vendor Member) (SDDS Vendor Member) Sponsored by TDIC

Susan Gunn, President; Marshall Hanson, DDS, FAACD Jianing (Jenny) He, DMD, PhD Amanda Hill, BSDH, RDH, CDIPC
Susan Gunn Solutions Sponsored by Tokuyama Sponsored by Henry Schein Sponsored by Elevate Oral Care
Sponsored by CareCredit Dental America, Inc. and EdgeEndo

Phill Hoover, MBA; Pamela Humann, RDH Hyuk Sang (Al) Kwon, DDS, MS Kim Lucas Benton, DDS, MPH,
Western Practice Sales FICD, FACD
(SDDS Vendor Member)

Apolinar Madrigal, DDS Michael Miyasaki, DDS Amy Morgan, Faculty Facilitator; Lenny Naftalin, DDS
Sponsored by Clinician’s Choice Spear Institute
Sponsored by CareCredit
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Shannon Nanne, RDH Viren Patel, DDS Lindsay Quinn, CEO; Santosh Rohira, BDS
Sponsored by GC America Inc. Sponsored by TDIC Heartwise Collective

Todd Schoenbaum, DDS, MS Hardev Singh, DMD Taiba Solaiman, PHR, RDA, Grant Vigil, President;
Sponsored by Henry Schein Risk Management Analyst; Desco Dental
and Ace Southem TDIC (SDDS Vendor Member) (SDDS Vendor Member)

Michael Weis, DDS; CJ Williams, VP, Regional Alex Zamansky,
Western Practice Sales Business Development Officer; Executive Territory Manager;
(SDDS Vendor Member) Bank of America Dentsply Sirona
(SDDS Vendor Member)
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2027 MIDWINTER CONVENTION & EXPO I

To submit, either scan/email to events@sdds.org OR fax (916.447.3818) OR mail your registration form OR register online at www.sdds.org.
ONE REGISTRATION FORM PER ATTENDEE Please print clearly. This information will be used to print name badges.

Attendee Name: Title/Degree:
Member Dentist’s Name: ADA #:
Office Address:
City: State: Zip:
Phone: Attendee Email:
*Attendee's email required - convention correspondence and handout link will be sent to this email (not main office email)

- REGISTER 6 STAFF, GET THE 7TH FREE!

FEES (circle the rate for the above attendee) EARLY REGULAR LATE

(on/before 11/9) (on/before 2/28) (begins 3/1) ) )

Dentists (ADA Members) $435 $485 $500 Eefuﬂdt_/ Cancel_lazu_)n Policy
. ancellations received in

O\ Tharsoay 027 Clrviayony 375 3400 s450 writing by February 19, 2027,
will receive a full refund less
$25 per registrant processing
$310 $335 $375 fee. Cancellations received after
this date are nonrefundable, but
substitutions will be allowed.

Auxiliary (ADA Member) $355 $385 $400

Auxiliary (ADA Member) — ONE DAY ONLY
O thursday ONLY [ Friday ONLY

SDDS DHP Members* $335 $365 $375

SDDS DHP Members* — ONE DAY ONLY $275 $300 $325 There will be no refunds for
U Thursday ONLY U] Friday ONLY “No Shows” or for registrations

Dentists (Non-ADA Members) $900 $950 $999 made after this date.

Dentists (Non-ADA Members) — ONE DAY ONLY
[ Thursday ONLY [ Friday ONLY

Auxiliary (Non-ADA Member) $450 $500 $550

Auxiliary (Non-ADA Member) — ONE DAY ONLY
[ Thursday ONLY [ Friday ONLY

[J Hands-on Workshop (limited seats available) $89 $89 $89

$750 $850 $899

$375 $400 $425

PAYMENT METHOD: [ Credit Card [] Check Enclosed (Please make checks payable to Sacramento District Dental Society) ~ TOTAL: $

Paying By Credit Card - For your security and PCI compliance, we no longer accept credit card information on this form. If paying by credit card, to complete your
registration and pay securely, please visit www.sdds.org or use QR code below.

*DHP stands for Dental Health Professional (auxiliary staff). This membership is designed for dental office team members and offers discounted event and CE pricing
for all DHP members. Contact sdds@sdds.org for more information on becoming an SDDS DHP member.

By registering for this event, | agree to the terms and conditions of this event. Visit sdds.org for full details. Attendees agree that if you register for
the convention at the member price and your membership is not renewed by the date of the convention, you will be required to pay the balance for the
advertised non-member rate. To ensure you retain the member pricing, please make sure to renew your membership before March 17, 2027.

Please make checks payable to Sacramento District Dental Society (SDDS)
2035 Hurley Way, Ste 200  Sacramento, CA 95825
916.446.1227 ph * 916.447.3818 fx ® www.sdds.org






